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Article Index 
1970 to 1975 


Presented on the following pages is an index of all the articles 
that have appeared in real estate today during the period 

1970 to 1975. This is the first in a series of cumulative 
indexes which will be published once every five years. In 

addition, annual indexes will appear in the last issue of each 
year. Copies of ail articles listed here are available from 

University Microfilms, Inc., 300 Zeeb Road, Ann Arbor, 

Michigan 48106. 
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ADVERTISING 


Advertising Contest, April 1970, 
pp. 22-29. 

Advertising Contest, July 1970, 
pp. 32-37. 

Advertising the Winning Way, 
July 1974, pp. 9-21. 

Effective Advertising in the ’70s, 
July 1973, pp. R1-R24. 

1970 Annual Advertising Awards 
Contest, January 1971, pp. 42-48. 
NIREB’s 25th Advertising Awards 
Program, January 1970, pp. 27- 
29. 





ADVERTISING: 
BROCHURES 





Brochures Tell the Story, 
September 1975, pp. 26-32. 





ADVERTISING: 
CLASSIFIED 





Classified Advertising, May/June 
1975, pp. 4-7. 

Display Classified Advertising, 
May/June 1975, pp. 8-12. 

Put Yourself in the Buyer’s 
Shoes, by George Mcliveen, 
October 1970, pp. 49-50. 
Statistics That Sell, by Jerry 
Bresser, July 1975, pp. 20-21. 





ADVERTISING: 
INSTITUTIONAL 





image of Success (a series of 
articles), July 1972, R1-R32. 
Institutional Advertising, March 
1975, pp. 21-28. 

Public Relations and the Small 
Firm, by Alvin Busch, January 
1971, pp. 66-68. 





ADVERTISING: 
RADIO AND TV 


Broadcasting the Company 
image, October 1975, pp. 46-51. 
Perhaps Your Buyers Would Like 
to Go House Hunting on TV, by 
Alan J. Siegelson, October 1970, 
pp. 51-52. 








A Radio Call-in Program That 
Answers Questions, Sells Homes 
and Promotes REALTORS®!, by 
Gene Schloemer and Robert 
Manhard, October 1970, pp. 
53-54. 





ADVERTISING: 
SIGNS 





What’s in a Name?, August 1975, 
pp. 48-55. 


ADVERTISING: 
STATIONERY 





It’s Not Just a Piece of Paper, 
July 1975, pp. 36-40. 

Stationery and Logos, July 1972, 
pp. R12-R17. 





ADVERTISING: 
EFFECTIVENESS 





Advertising—It’s Not Supposed 
to Sell!, by Allison H. Dean, 
May/June 1973, pp. 38-42. 

Do Ads Pay?, by Theodore J. 
Pappas, April 1971, pp. 67-68. 
How to Detect Selling Sore 
Spots, by H. Harland Crowell, Jr., 
January 1975, pp. 32-34. 


AGENCY 


identity Crisis, REALTOR® 
Style, by William D. North, 
November/December 1973, pp. 
48-55. 

Representing Buyers, by Jack 
Lee, January 1972, pp. 46-55. 


AiR RIGHTS 


Air Rights: The Third Dimension, 
by Jack Kusnet, August 1974, pp. 
12-15. 


APPRAISALS 


Appraisal of Real Estate, by 
Joseph L. Allard, April 1971, pp. 
57-62. 

Appraising Noise Damage, by 
Norman R. Benedict, May 1972, 
pp. 36-43. 
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Do Real Estate Values Always 
Go Up?, by Stephen E. Roulac 
and Gary K. Barr, April 1973, pp. 
20-24. 

Gross Rent Multiplier—Useless 
Today?, by Wayne L. Johnson, 
July 1971, pp. 44-45. 

Interest Rates and Valuation of 
income Property, by Robert A. 
Priore, July 1973, pp. 14-19. 
Putting a Price Tag on the Small 
Business, by Bert Dolan, Jr., 
January 1975, pp. 28-31. 


AUCTIONS 


From the Opening Bid, by 
Sheidon F. Good, January 1972, 
pp. 12-14. 

To the Highest Bidder, by Irving 
B. Rosen, January 1972, pp. 15- 
18. 





AUDIO-VISUAL AIDS 





Creating Your Own Slide Show, 
by Chuck Curry, November/ 
December 1975, pp. 34-39. 
Shooting Up Town for Fun and 
Profit, by David P. Hunter, 
January 1973, pp. 16-17. 

Sight and Sound: Audio-Visual 
Equipment (a series of articles), 
November 1972, pp. 54-63. 
Training Makes the Difference, 
by Walter R. Hall, Jr., April 1970, 
pp. 52-54. 





BOARDS: REAL ESTATE 





Headquarters Can Be Functional 
ana Attractive, January 1970, 

pp. 74-75. 

Make America Better, July 1970, 
pp. 48-58. 

Needed: A Home for a Child, by 
The Rev. Charles W. Filson, 
September 1972, pp. 44-47. 





BUSINESS OPPORTUNITIES: 
BROKERAGE 


Business Brokerage: Selling the 
Large Business, by Samuel 
Brown, October 1973, pp. 35-37. 
Business Brokerage: Selling the 
Small Business, by Bert Dolan, 
Jr., October 1973, pp. 52-34. 








Putting a Price Tag on the Small 
Business, by Bert Dolan, Jr., 
January 1975, pp. 28-31. 





CASH FLOW ANALYSIS 





Accounting for Real Estate Sales 
— It’s a New Ball Game, by 
James J. Klink, February 1974, 
pp. 70-73. 

All Leverage isn’t Positive, by 

R. Peter Jackson, February 1975, 
pp. 48-49. 

Band of Investment Theory, by 
James McMichael, April 1971, pp. 
9-18. 

A Computerized Analysis of 
Performance, by Robert R. Trippi, 
March 1975, pp. 18-20. 

A Computer System for 
Investment Analysis, by Alan C. 
Cunningham, April 1973, pp. 46- 
52. 

DCF or IRR: A Better Yardstick, 
by Victor L. Lyon, November 1972, 
pp. 40-53. 

Don’t Forget Inflation, by John H. 
Miller, July 1975, pp. 28-29. 

The Effects of Leverage, by Jack 
C. Pyle, April 1973, pp. 32-38. 
Gross Rent Multiplier—Useless 
Today?, by Wayne L. Johnson, 
July 1971, pp. 44-45. 

Investment Analysis by 
Computer, by Edwin J. Byrne and 
Rudy A. Landry, May 1972, pp. 
52-59. 

Shortcut Math, by James M. 
McMichael, July 1970, pp. 24-31. 
What Leverage Means to the 
Investor, by Wm. Dennison Clark, 
Jr., April 1971, pp. 51-56. 


CITIES 


City Is Dead, by Jorge Arango, 
November 1972, pp. 28-31. 

City Planners, by Mort 
Hoppenfeld and Walter Monasch, 
July 1972, pp. 38-49. 

Home and City: Meeting Market 
Needs, November/December 
1975, pp. 28-31. 

industrial Development 
Opportunities in the Inner City, 
by Stephen D. Messner and 
William N. Kinnard, August 1975, 
pp. 38-43. 
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REALTORS® and the City 
Crisis, by Richard G. Lugar, March 
1972, pp. 58-63. 





CIVIL RIGHTS 


Living With a Consent Decree, 
by Donald E. Grempler, January 
1975, pp. 12-17. 





COMMERCIAL PROPERTY: 
BROKERAGE 





All Leverage Isn’t Positive, by 

R. Peter Jackson, February 1975, 
pp. 48-49. 

Back to the Basics in 
Commercial Sales, February 
1975, pp. 56-60. 

Best Commercial Transaction, 
by Gordon J. Greene, February 
1975, pp. 28-31. 

Best Commercial Transaction of 
the Year, by Robert G. Yeager, 
April 1970, pp. 39-46. 

Best Commercial Transaction of 
the Year, by W. F. Rector, January 
1971, pp. 29-35. 

The Broker’s Role at a Public 
Meeting, by Robert A. Maniscalco, 
July 1975, pp. 30-33. 

Brokerage and Management 
Opportunities Through 
Syndication, by Leonard S. 
Eisenberg, January 1971, pp. 18- 
22. 

Can You Sell to the Large 
Corporation?, by G. Hayden 
Green, February 1975, pp. 50-54. 
Contract Rent, Market Rent and 
Value, by R. Peter Jackson, July 
1974, pp. 34-35. 

Develop Your Own Specialty, 
by Richard J. Sig], May/June 
1973, pp. 16-18. 

Doing Business With Major 
Corporations (a series of 
articles), January 1973, pp. C1- 
C24. 

Don’t Forget Inflation, by John H. 
Miller, July 1975, pp. 28-29. 
From the Opening Bid, by 
Sheldon F. Good, January 1972, 
pp. 12-14. 

Getting Started in Commercial- 
investment Sales, September 
1975, pp. 20-25. 

How Do the New Syndication 





Laws Affect You?, by Marion 
Blackwell, Jr., and Claude A. 
McGinnis, January 1975, pp. 36- 
38. 

Income Properties: Still a Good 
Investment, by Cari D. Storey, Jr., 
April 1975, pp. 10-13. 

Listing Commercial-investment 
Property in a Tight Market, April 
1975, pp. 44-47. 

Marketing Sessions Work!, by 
E. A. VandeVusse, January 1971, 
pp. 39-41. 

Merchandising Investment 
Property: The Alternatives, by 
Darrel M. Holt, May 1972, pp. 
44-46. 

Merchandising Investment 
Property: The Presentation, by 
Norman Luterman, May 1972, pp. 
48-51. 

New Uses for Old Properties 

(a series of articles), September 
1972, pp. C1-C32. 

Nine Steps Eliminate a Sore 
Foot, by Clifford P. Weaver, July 
1970, pp. 66-67. 

The Overlooked Detail: 
Preventable Disaster or 
Occupational Hazard?, by Allan 
K. Jonas, October 1970, pp. 74-75. 
The Private Annuity Is Not Just 
for Tax Lawyers, by Thomas 
Crosley, July 1973, pp. 42-43. 
Residential Selling Doesn’t 
Have to Be a “Step,” by George 
Hall, September 1972, pp. 42-43. 
Same Place, New Face (a series 
of articles), May/June 1975, pp. 
23-41. 

The Sandwich Lease—A 
Creative Selling Tool, by Philip 
J. Yeager, May/June 1973, pp. 
28-32. 

Selling the Religious Property, 
by Charlotte Vikstrom, October 
1975, pp. 36-37. 

Specialty: White Elephants, by 
Norman Hahn, May/June 1973, 
pp. i9-20. 

Structured for Success, by Corky 
Dobbs, November/December 
1975, pp. 54-56. 

Syndication: Marketing, by 

J. David Huskin, July 1972, pp. 
62-65. 

To the Highest Bidder, by Irving 
B. Rosen, January 1972, pp. 15- 
18. 
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Transaction of the Year, by Leo 
Eisenberg, January 1973, pp. 
22-27. 

Underground Warehousing, by 
Robert E. Grant and William J. 
Wiseman, Jr., March 1972, pp. 
38-41. 

What About Iniernational? (a 
series of articles), July 1974, pp. 
36-55. 

Who Cares About Fat Freddy!, 
by Charis Zeigler, April 1974, pp. 
48-51. 

Working With Foreign Buyers, 
by Jack H. Lee, July 1975, pp. 
22-26. 

You Can Beat City Hall, by 
Whitney E. Kerr, February 1974, 
pp. 4-12. 





COMMERCIAL PROPERTY: 
FINANCE 





Enter: The Pension Fund, by 
Richard Pohly, August 1975, pp. 
44-46. 

Financing the Commercial 
Project, by Robert Irwin, April 
1975, pp. 48-50. 

Financing the Project, by Clark 
P. Halstead, Jr., August 1974, pp. 
28-30. 

How to Finance Commercial 
Properties, February 1975, pp. 
20-22. 

Special Situations with 
Commercial Properties, by 
Gordon J. Anderson, January 
1974, pp. 12-15. 

What Is a Wrap-Around 
Mortgage?, by Charles A. 
Trowbridge, November/December 
1975, pp. 44-49. 





Condominium Conversion Check 
List, by John M. Peckham Ill, 
August 1973, pp. 20-24. 
Condominium Conversion: 
How to Convert, by Gloria 
Crowningshield, July 1972, pp. 
30-33. 

Condominium Conversion: 
How to Sell, by Harold G. 
Gearhart Il, July 1972, pp. 34-36. 
A Condominium Is Created, by 
George E. Mayer, January 1971, 
pp. 7-17. 





Condominiums: The Nitty- 
Gritty, by Richard Babiarz, March 
1973, pp. 52-55. 

Developing a Business 
Condominium, by Boyd N. Jones, 
September 1975, pp. 4-11. 

Going Condo (a series of 
articles), September 1974, pp. 
13-39. 





CONSUMER PROTECTION 





Consumer Protection for the 
Homebuyer, July 1973, pp. 4-12. 





CORPORATIONS 





Can You Sell to the Large 
Corporation?, by G. Hayden 
Green, February 1975, pp. 50-54. 
Caveats for Corporate Real 
Estate Development, by Donald 
R. Riehl, October 1970, pp. 42-48. 
Doing Business With Major 
Corporations (a series of articles), 
January 1973, pp. C1-C24. 

Effect of Large Corporations 
Entering Real Estate, by Burton 
E. Smith, October 1970, pp. 23- 
24. 

Pros and Cons of a Public 
Offering, by Joe E. Russo, July 
1971, pp. 35-41. 

Should You Incorporate?, by 
John Foster Lesch, September 
1973, pp. 40-45. 


DATA PROCESSING: 
REAL ESTATE APPLICATIONS 





Computer Analysis of Retail 
Locations, by David G. Schuchat, 
July 1970, pp. 16-22. 

A Computer System for 
Investment Analysis, by Alan C. 
Cunningham, April 1973, pp. 46- 
52. 

A Computerized Analysis of 
Performance, by Robert R. 
Trippi, March 1975, pp. 18-20. 
Computers: Their Use in Real 
Estate, by William C. Weaver, 
November /December 1975, 

pp. 40-41. 

Computers: Which Is Best for 
You?, by Robert R. Trippi, 
November /December 1975, 

pp. 42-43. 
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Program for Development, by 
Theodore Woronka, January 
1972, pp. 42-45. 

investment Analysis by 
Computer, by Edwin J. Byrne and 
Rudy A. Landry, May 1972, pp. 
52-59. 





EMPLOYEES, TRANSFER OF 





Conference on Relocation (a 
series of articles), October 1971, 
pp. 24-43. 

Servicing the Transferee, by 
Leonard L. Westdale, Sr., May 
1972, pp. 16-19. 

So You’ve Received Your First 
Corporate Lead!, by Joe F. 
Hanauer, July 1970, pp. 68-71. 
The Transferee, A Dozen 
Differences, by Richard G. 
Rutledge, May 1972, pp. 20-21. 





EXCHANGES 





Award Winning Exchange, by 
Warren J. Blosil, March 1973, pp. 
46-49. 

Best Exchange of the Year, by 
Isadore Naiman, January 1971, 
pp. 27-28. 

Exchange (a series of articles), 
October 1975, pp. 52-61. 
Exchange and Cash-Out, by 
Arthur E. Hill, August 1975, pp. 
26-27. 

Exchange of the Year! (a series 
of articles), February 1974, pp. 
21-52. 

Exchange of the Year, by Leo 
Eisenberg, February 1975, pp. 
32-39. 

Exchange of the Year, by Warren 
J. Blosil, May 1972, pp. 22-23. 
Exchanging People—Not 
Property, by James A. Misko, 
April 1970, pp. 55-58. 

The Merits of Frequent 
Exchange, by Robert A. Priore, 
May/June 1974, pp. 10-13. 
Motivation in Real Estate 
Exchange, by Norman G. 
Middleton, January 1973, pp. 58- 
61. 

A Two-Way Exchange With a 
Cash-Out Buyer, by Robert |. 
McKee, January 1970, pp. 43-51. 








FEASIBILITY STUDIES 





Feasibility Reports (a series of 
articles), August 1974, pp. 16-30. 
Feasibility Study: Predicting 
Success, by Frank R. Donato, 
September 1974, pp. 18-21. 

A Market Analysis for Land 
Assemblage, by Jordan E. 
Glazov, March 1975, pp. 32-36. 





FRANCHISE BUSINESSES 





Finding a Site for a Franchise, 


by A. C. Robbins, May/June 1973, 


pp. 46-51. 

Is Franchising for You?, by 
Peter Mlynaryk, July 1975, pp. 
16-19. 


FUEL 


The Energy Crunch and Real 
Estate, by Byri Boyce and 
Jerome Dasso, March 1974, pp. 
10-15. 

The Energy Crunch: A Survey of 
REALTORS®, April 1974, pp. 
16-18. 

The Solar Home: Your Next 
Listing?, by Wm. Douglas Moore 
and Trevor G. Thomson, 
November/December 1975, 

pp. 4-7. 





GUARANTEED SALES PLAN 





Guaranteed to Work—Your 
Own GSP, by Tom Brinkoetter, 
August 1975, pp. 56-61. 

A Guaranty That Works, by 
Charles A. Skirven, October 1971, 
pp. 48-55. 





HISTORIC SITES: 
BROKERAGE 





A Lesson in Rehabilitation, by 
Gerald L. Gaudreau, May/June 
1975, pp. 32-37. 

Restoration of Historic 
Properties, by Charles O. and 
Kathryn Scheer, July 1974, pp. 
56-59. 

Selling a Castie, by Norman 
Hahn, May 1972, pp. 60-61. 
Welcome Aboard!, by George E. 
McGee Ill, May/June 1975, pp. 
24-27. 
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HOME BUYING CAMPAIGNS 





Dear Abby Can’t Solve Your 
Housing Problems but 
REALTORS® Can..., by 

Herbert A. Davis, July 1975, pp. 
41-43. 

Programs That Promote, by Gary 
Fugere, February 1974, pp. 54-57. 





HOUSING: 
NEW CONSTRUCTION 





AIA Awards, January 1973, pp. 
36-47. 

Home and City: Meeting Market 
Needs, November/December 
1975, pp. 28-31. 

Some Technological Solutions 
to Housing Ills, by John 
Hammaker, April 1971, pp. 21-28. 





INCOME TAXES 





Are You Taking Your Rightful 
Tax Deductions?, by Donald E. 
Schutt, February 1974, pp. 16-19. 
How to Prepare for an IRS 
Audit, by David A. Cole, 
November/December 1975, 

pp. 10-15. 





INCOME TAXES: 
REAL ESTATE TRANSACTIONS 





Tae Favored Tax Treatment of 
Homeowners, by Edward M. 
Sabella, May/June 1973, pp. 
10-13. 

Is the Homeowner Subsidized?, 
by A. H. Schaaf, January 1974, 
pp. 26-28. 

Just What Is “Tax Shelter’’?, by 
Charles R. Considine, July 1970, 
pp. 7-10. 

Minimizing the Tax Bite, by 
Randal R. Craft, May/June 1973, 
pp. 4-9. 

A Primer for Creative Tax 
Planning, by Robert E. Wangard, 
November/December 1974, pp. 
50-63. 

The Private Annuity Is Not Just 
for Tax Lawyers, by Thomas 
Crosley, July 1973, pp. 42-43. 
Recapture: A Word to 
Remember, by E. C. Stevens, 
October 1974, pp. 18-20. 





Tax Reform, by Donald |. 
Hausman, January 1972, pp. 
62-63. 

Taxes and the International 
Transaction, by Dwaine E. Carr, 
July 1974, pp. 51-55. 

Year-End Tax Shelter Vehicle, 
by George B. Reade, Jr., January 
1971, pp. 69-75. 





INDEPENDENT CONTRACTOR 





How to Choose What’s Right for 
You, by William D. North, August 
1974, pp. 8-10. 

Is One Better Than the Other?, 
by Jonathan T. Howe, August 
1974, pp. 4-7. 

Update: The Independent 
Contractor Issue, by Jonathan 

T. Howe, October 1975, pp. 40-44. 





INDIAN LANDS 





Forty Million Acres Change 
Hands, by Hayden Green, 
September 1975, pp. 34-38. 





INDUSTRIAL PROPERTY: 
BROKERAGE 





Factors in Industrial Site 
Selection, by Robert P. Boblett, 
September 1972, pp. 14-19. 
industrial Development 
Opportunities in the Inner City, 
by Stephen D. Messner and 
William N. Kinnard, August 1975, 
pp. 38-43. 

Marketing Older Industrial 
Properties, by Stanley D. 
Greenblatt, March 1975, pp. 4-10. 
A Model for Effective Site 
Selection, by Sheldon A. Gross, 
May/June 1975, pp. 56-63. 





INTERNATIONAL REAL ESTATE 
FEDERATION 





A New Image, by C. Arme! Nutter, 
April 1970, pp. 76-78. 





INVESTMENT TRUSTS: 
REAL ESTATE 


REIT and the REALTOR®, by 
Clifford A. Zoll, January 1972, pp. 
30-33. 
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Selling to the REITs (a series of 
articles), July 1973, pp. 44-51. 


LAND: 
BROKERAGE 


Factors in industrial Site 
Selection, by Robert P. Boblett, 
September 1972, pp. 14-19. 
The Market for “Cold Storage” 
Land, by James A. Misko, 
October 1970, pp. 13-14. 

A Model for Effective Site 
Selection, by Sheldon A. Gross, 
May/June 1975, pp. 56-63. 
Order a Survey—Now?, by 
Herbert C. Herzfeld, April 1970, 
pp. 20-21. 

Pitfalls Are for Amateurs, by 
Monte Lord, October 1971, pp. 
68-70. 

Syndication: The Land, by 


Thomas C. McBride, July 1972, pp. 


66-69. 

Tailor the Terms to Fit the 
Principals, by Marion Blackwell, 
Jr., April 1973, pp. 18-19. 
Techniques of Merchandising 
“Cold Storage” Land, by 
Clifford P. Weaver, October 1970, 
pp. 14-15. 





LAND: DEVELOPMENT 





The Balanced Regional 
Community, by MacDonald 
Becket, January 1971, pp. 49-51. 
A Case Study in Property 
Development, by Stephen E. 
Roulac and Michael Hanrahan, 
October 1973, pp. 12-19. 
Caveats for Corporate Real 
Estate Development, by Donald 
R. Riehl, October 1970, pp. 42-48. 
Developing a Business 
Condominium, by Boyd N. Jones, 
September 1975, pp. 4-11. 
Developing Suburban Office 
Space (a series of articles), 
March 1972, pp. C1-C32. 

Divide and Multiply, by C. H. 
Touchberry, October 1971, pp. 
20-28. 

How to Invest Without Money, 
by David D. Roberts, April 1974, 
pp. 42-47. 





industrial Development 
Opportunities in the Inner 

City, by Stephen D. Messner and 
William N. Kinnard, August 1975, 
pp. 38-43. 

It’s Not as Hard as You Think, 
by Carl D. Storey, Jr., October 
1974, pp. 4-9. 

Joint Venturing Developments, 
by David S. Wolff, October 1971, 
pp. 56-61. 

Land Investment Enters an Era 
of Regulation, by Robert H. 
Whitney, October 1974, pp. 26-27. 
Land Syndication: Its Effect on 
Development, by Jonathan 
Kutner, February 1974, pp. 66-69. 
A Market Analysis for Land 
Assemblage, by Jordan E. 
Glazov, March 1975, pp. 32-36. 
Pitfalls and Profits of Land 
Development, by Howard C. 
Krafsur, March 1974, pp. 4-8. 
Pitfalis in Land Development, by 
Robert H. Carey, January 1970, 
pp. 68-71. 

A Plan for Recreational 
Subdivision of Farm and Forest 
Land, by Wallace Walker, 
September 1973, pp. 50-51. 
Program for Development, by 
Theodore Woronka, January 
1972, pp. 42-45. 

The REALTOR® as a General 
Partner in a Limited Partnership, 
by Monte Lord, September 1973, 
pp. C10-C12. 

Remote Area Development by 
Jack Modesett, Jr., January 1972, 
pp. 56-59. 

Six Critical Points to Remember, 
by Karl F. Nagel, October 1974, 
pp. 10-13. 

So You Want to Develop a Mini- 
Warehouse?, by James A. 
Freeman, September 1974, pp. 
50-55. 

Trattic Planning for Success, by 
Robert W. Crommelin, January 
1973, pp. 6-15. 

What's Your Solution?, by 
Stephen E. Roulac, August 1973, 
pp. 30-33. 

Why Joint Venture?, by George 
P. Macatee Ill, January 1974, pp. 
42-49. 

You Can Beat City Hall, by 
Whitney E. Kerr, February 1974, 
pp. 4-12. 
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LEASES 


Contract Rent, Market Rent and 
Value, by R. Peter Jackson, July 
1974, pp. 34-35. 

Lease Clauses in Industrial 
Leases, by Staniey D. Greenblatt, 
August 1973, pp. 44-48. 

Putting Liquidity Into Leasehold 
Interests, by Wallace Walker, 
July 1973, pp. 32-33. 

Right of First Refusal, by Robert 
1. McKee, April 1971, pp. 69-71. 
The Sandwich Lease—A 
Creative Selling Tool, by Philip J. 
Yeager, May/June 1973, pp. 28- 
32. 

Single Homes on Leasehold 
Land, by Philip W. Won, August 
1973, pp. 50-51. 

What Belongs in the Commercial 
Lease?, by Earl A. Snyder, 

April 1974, pp. 32-38. 

What Belongs in the Residential 
Lease?, by Victor C. Thomas, 
October 1973, pp. 46-49. 


LEASING BROKERAGE 





Leasing in a Down Market, by 
Joseph S. Bachewicz, August 
1975, pp. 36-37. 

Managing an Office Leasing 
Department, by Howard Ecker, 
September 1975, pp. 48-50. 

A New Lease on Life, by Robert 
L. Moon, May/June 1975, pp. 28- 
31. 

Office Leasing in Black and 
White, by Wayne B. Swearingen, 
October 1971, pp. 4-7. 
Salesmen and Shopping 
Centers, by David D. Roberts, 
April 1970, pp. 64-67. 

Starting an Office Leasing 
Department, by Howard C. 
Bissell, September 1975, pp. 
44-47. 

Three Point Marketing 
Procedure for Office Leasing, 
by Robert D. Bradshaw, 
September 1972, pp. 48-56. 


LISTINGS 


Change the System, by Geo. P. 
Shafran, January 1970, pp. 14-15. 


Cold Canvassing: A Two-Way 
Street, November/December 
1974, pp. 34-41. 

Cultivating a Listing Farm, by 
Larry James, January 1975, pp. 
46-50. 

Developing Manual Dexterity, 
by Bill H. Martin, October 1974, 
pp. 28-32. 

Does the House Need a Facial?, 
by Nancy F. Reynolds, July 1970, 
pp. 11-15. 

The Game of Renewing Listings, 
by James B. Schomaeker, July 
1971, pp. 55-58. 

Get That Listing!, by James E. 
Spelman, July 1974, pp. 28-33. 

A Giant Step Backwards, by 
William D. North, January 1975, 
pp. 39-41. 

Listing Commercial-investment 
Property in a Tight Market, Apri! 
1975, pp. 44-47. 

Listing Kits, May 1972, pp. 4-9. 
Listing Round Table, November 
1972, pp. 10-20. 

Listing: Supply and Demand, 

by Margot Bingaman, March 1973, 
pp. 39-42. 

Listing Techniques That Win, by 
Jerry Bresser, March 1973, pp. 
34-38. 

Skills and Tools of Listing, by 
Walter C. Bowen, April 1973, pp. 
26-29. 

The Unlistable Listing?, by Tom 
Hopkins, October 1971, pp. 
16-19. 

Want to Sell Every Listing You 
Take?, by S. R. Wicker, April 
1971, pp. 29-32. 

Who Sets the Price? Seller or 
REALTOR®?, by John Edward 
Montgomery, May 1972, pp. 26- 
31. 





METRIC SYSTEM 








For Sale: 120 Hectares, by 
Wesley J. Hampton, November/ 
December 1973, pp. 74-76. 





MOBILE HOMES 





How Do You Sell a Rubber 
Foundation?, by Wilford R. 
Haught, July 1971, pp. 10-16. 
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A New Look at Mobile Home 
Park investment, by Robert A. 
Judelson, October 1973, pp. 
40-45. 


MORTGAGE 
MARKET 


The “All-inclusive Mortgage”— 
A New Security Device?, by 
Marvin B. Starr and James E. 
Burden, Juiy 1971, pp. 17-22. 
The Creative Use of Secondary 
Financing in Today's Tight 
Money Market, by Charles Stein, 
October 1970, pp. 21-22. 
Financing: A Survey of 
REALTORS®, January 1974, pp. 
4-7. 

Financing: An Overview of 1974, 
January 1974, pp. 8-11. 
Imaginative Financing Needed 
More Than Ever!, by Charles E. 
Spring, October 1970, pp. 7-12. 
Points—Good, Bad or 
indifferent?, by Edward J. 
Runner, July 1971, pp. 23-24. 
The Price of Government 
Assistance, by Arthur L. Wright, 
July 1975, pp. 46-49. 

What’s Behind Our Money 
Problems?, by Julian H. Taylor, 
September 1972, pp. 34-37. 





OPEN HOUSES 





Can an Open House Be a 
Success?, by Dan Easley, 
January 1973, pp. 28-31. 

A Complete Guide to the Open 
House, by Barbara Cook, 
November/December 1974, pp. 
68-72. 





PARTNERSHIPS 





How to Invest Without Money, by 
David D. Roberts, April 1974, pp. 
42-47. 

Joint Venturing Developments, 
by David S. Wolff, October 1971, 
pp. 56-61. 

The REALTOR® as a General 
Partner in a Limited Partnership, 
by Monte Lord, September 1973, 
pp. C10-C12. 





Who Gets What in the Limited 
Partnership?, by Robert J. 
Anderson, November 1972, pp. 
64-67. 

Why Joint Venture?, by George 
P. Macatee Ill, January 1974, pp. 
42-49. 





PROPERTY BRIEFS 





Property Briefs: Know Your 
Market, by Larry J. Smith, 
September 1973, pp. 32-35. 





PROPERTY RIGHTS 





Finders Keepers?, by Anthony M. 
DeJute, May/June 1975, pp. 20- 
22. 

Land Investment Enters an Era 
of Regulation, by Robert H. 
Whitney, October 1974, pp. 26-27. 
Land Use: The Taking Issue, by 
David L. Callies, November/ 
December 1974, pp. 18-24. 

The Quiet Revolution: A New 
Concept in Land Use Control, by 
David L. Callies, October 1973, 
pp. 24-28. 

The Zoning Revolution, by 
Norman Hyman, November/ 
December 1973, pp. 31-36. 
Zoning: The Next 50 Years, by 
Norman Hyman, November/ 
December 1975, pp. 22-25. 


PSYCHOLOGY 





The New Psychology of Selling 
(a series of articles), August 1975, 
pp. 9-24. 





REAL ESTATE, FOREIGN 





Conference on Relocation (a 
series of articles), October 1971, 
pp. 24-43. 

Investing in Canadian Real 
Estate, by Norman P. Goldman, 
March 1972, pp. 31-33. 

What About International? (a 
series of articles), July 1974, pp. 
36-55. 

Working With Foreign Buyers, 
by Jack H. Lee, July 1975, pp. 
22-26. 
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REAL ESTATE: 
FORMS 


Forms, July 1971, pp. 65-81. 
Tying Up the Loose Ends, by 
William B. Fooks, March 1974, pp. 
16-22. 

Using Forms to Make 
Management Easy, by Mary Ann 
Sutton, March 1975, pp. 40-43. 








REAL ESTATE 
AS INVESTMENT 





Capturing the Young Market, by 
Larry E. Horn, January 1972, pp. 
38-40. 

He Doesn’t Look Like a 
Landlord, October 1971, pp. 66- 
67. 

Income Properties: Still a Good 
Investment, by Carl D. Storey, 

Jr., April 1975, pp. 10-13. 

interest Rates and Valuation of 
Income Property, by Robert A. 
Priore, July 1973, pp. 14-19. 
Investing for Yourself, by Jerome 
S. Metzger, October 1975, pp. 4-7. 
Investing in Canadian Real 
Estate, by Norman P. Goldman, 
March 1972, pp. 31-33. 
investment Property Analysis, by 
Fred P. Becker, April 1971, pp. 
33-42. 

Just What Is “Tax Shelter?’’, by 
Charles R. Considine, July 1970, 
pp. 70. 

Land Investment Enters an Era of 
Regulation, by Robert H. Whitney, 
October 1974, pp. 26-27. 
Merchandising Investment 
Property: The Alternatives, by 
Darrel M. Holt, May 1972, pp. 
44-46. 

Merchandising Investment 
Property: The Presentation, by 
Norman Luterman, May 1972, pp. 
48-51. 

Minimizing the Tax Bite, by 
Randal R. Craft, May/June 1973, 
pp. 4-9. 

A Primer for Creative Tax 
Planning, by Robert E. Wangard, 
November/December 1974, pp. 
50-63. 

Real Estate vs. Wall Street, by 
William M. Larson and Eugene 
Knepper, May/June 1974, pp. 
14-16. 





The REALTOR®’s Personal 
Investment Program (a series of: 
articles), November 1972, pp. 
32-36. 

So You Want to Invest in Real 
Estate, by Cuyler W. Wenberg, 
April 1970, pp. 71-75. 

To Have and to Hold... and 
Hold .. . and Hold!, by Joseph P. 
Klock, July 1971, pp. 62-64. 
Valuable to Whom?, by Ernest F. 
Middleton, Jr., September 1973S, 
pp. 29-31. 

What Leverage Means to the 
Investor, by Wm. Dennison Clark, 
Jr., April 1971, pp. 51-56. 
Year-End Tax Shelter Vehicle, 
by George B. Reade, Jr., January 
1971, pp. 69-75. 





REAL ESTATE 
AS PROFESSION 





Do You Need a B.A. to Sell Real 
Estate?, May/June 1975, pp. 
14-19. 

Professionalism: The Key to 
Success, by Calvin J. Harris, 
October 1970, pp. 26-31. 

So You Want to Be a Profession, 
by Robert O. Harvey, November/ 
December 1973, pp. 62-63. 





REAL ESTATE MARKET 
ANALYSIS 





Are You Heading for 
Obsolescence?, by Boris W. 
Becker, January 1972, pp. 4-9. 
Are You Ready for the 
Challenges of 19707, by Bernard 
E. Ury, January 1970, pp. 12-13. 
Back to the Basics—The Law of 
Supply and Demand, by Kenneth 
M. Gunsteens, September 1973, 
pp. 4-14. 

Effect of Large Corporations 
Entering Real Estate, by Burton 
E. Smith, October 1970, pp. 23-24. 
Forecasting Real Estate 
Demand, by Clyde W. Richey and 
Karl J. Clettenberg, January 
1973, pp. 52-55. 

Housing Demand in 1990, by 
Bruce M. Hass, November/ 
December 1973, pp. 84-89. 
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Large Firm in Real Estate 
Development, by Boris W. 
Becker, January 1970, pp. 17-23. 
A Look Into Real Estate’s 
Future, by Albert Mayer III, March 
1973, pp. 10-13. 

A Look Into the Future, by 
James Dator, March 1973, pp. 
4-9. 

The Most Vital Issues Facing 
Real Estate, November/ 
December 1973, pp. 38-47. 
Nature of the Housing Market, 
by Bruce M. Hass, May/June 
1974, pp. 62-67. 

Peak-Out: 55, by Bruce M. Hass, 
April 1971, pp. 17-18. 

Real Estate in the Age of 
Technology, by George W. R. 
Sandlin, November/December 
1973, pp. 78-83. 

Real Estate in 1970, January 
1970, pp. 52-53. 

Real Estate—The Market of the 
Future, by Kari G. Pearson, 
November/December 1973, pp. 
90-96. 





REAL ESTATE OFFICES: 
ACCOUNTING 





Creating a Budget That Works, 
by John W. Steffey, August 1974, 
pp. 38-47. 

Figures Don’t Lie, by George 
Aug, January 1971, pp. 36-38. 
Making Your Budget Work for 
You, by Matt Jordan, March 
1975, pp. 44-48. 

Monthly Profit and Loss 
Statement, by Lester D. 
Haymore, July 1970, pp. 80-81. 





REAL ESTATE OFFICES: 
BRANCH 





Guidelines for the New Branch 
Office, by R. Alexander 
McClelland, Jr., February 1974, 
pp. 62-65. 

Setting Up a Branch Office, by 
William Y. Mathers, May 1972, pp. 
10-14. 

What to Consider in Establishing 
a Branch Office, by John L. Hall, 
January 1970, pp. 61-63. 





REAL ESTATE OFFICES: 
COMMUNITY PROJECTS 





Community Activities, July 1972, 
pp. R26-R32. 

Picking Up the Pieces After 
Election, by Doris E. Nuttycombe, 
July 1971, pp. 46-47. 

The REALTOR® and His 
Community (a series of articles), 
November/December 1974, pp. 
42-48. 





REAL ESTATE OFFICES: 
CONSTRUCTION 





Accent on Antiques, by Gil Visser, 
April 1973, pp. 53-55. 

Building Your Own Suburban 
Office, by Eugene D. Brown, 
March 1973, pp. 43-45. 

Creating a New Look Downtown, 
by Montie Box, January 1974, pp. 
50-54. 

Dream Office: Efficient and 
Effective, by Kenneth L. 
Swediund, May/June 1973, pp. 
52-55. 

A Garden Gallery, by Conrad 
Bering, Jr., March 1975, pp. 50-53. 
The Office With Something Extra, 
by Gwen Reese, October 1974, pp. 
54-55. 

Real Estate in the Round, by 
Leonard Walker, January 1975, pp. 
52-55. 

Room to Breathe, by Sid Shavor, 
May/June 1975, pp. 68-70. 

Your Own Office Building? Why 
Not?, by Benjamin F. Blair, 
November/December 1975, 

pp. 57-59. 





REAL ESTATE OFFICES: 
CONVERSIONS 





The Challenge of Renovating, 

by Betty A. Reeves, April 1974, pp. 
52-55. 

A Cinderella Story, by Noel 
Shaver, July 1975, pp. 50-52. 
Double or Nothing!, by Ronald 

J. Navarre, August 1973, pp. 
52-55. 

From Bread Lines to Bungalows, 
by William D. Patterson, 

October 1973, pp. 50-54. 
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From Garage to Real Estate 
Office Building, by Bill Poole, 
January 1973, pp. 62-63. 

From Warehouse to Real Estate 


Office, by Rich Port, July 1972, pp. 


70-71. 

The House Beneath the Oak, by 
Dorothy and Bob Groves, August 
1974, pp. 50-53. 

The Look of Yesteryear, by John 
Holmes Andrus, February 1974, 
pp. 74-77. 

An Office on Rails, by H. C. 
Bissell, July 1973, pp. 52-55. 
Opportunities for the 
Enterprising Broker, by Joseph 
P. Brady, May/June 1974, pp. 
70-71. 

Reviving Colonial Times, by Joe 
L. Crews, July 1974, pp. 60-62. 
Trial—Not Error—Real Estate 
Office, by Alan W. Jacobson, 
August 1975, pp. 62-63. 

An Ugly Duckling, by Howard S. 
Eads, October 1975, pp. 62-63. 





REAL ESTATE OFFICES: 
DESIGN AND PLANS 








The Art of Office Design, by 
Sheldon F. Good, November 1972, 
pp. 68-71. 

Award Winning Offices, Apri! 
1975, pp. 15-37. 

Closed Mall Real Estate Office, 
by Mark W. Reinhardt, March 
1972, p. 37. 

Coming Together, by Robert L. 
Toolin, November/December 
1974, pp. 64-67. 

Creating Through Renovation, 
by Carol Francis, March 1974, pp. 
52-55. 

Fooling Mother Nature, by Lydia 
T. Franz, September 1973, pp. 
52-55. 

A Fort for Real Estate, by 
Constance K. Kugler; September 
1975, pp. 54-55. 

The Heart of the Company, by 
Joe Wade Ill, September 1974, pp. 
76-78. 

Hotel-Moteil Real Estate Office, 
by J. William Sheelen, Jr., 
January 1972, pp. 60-61. 

Just Dial Airport, by Edward J. 
Boleman, October 1971, pp. 62- 
65. 





Kiosk Real Estate Office, by 
Arthur J. Cramer, May 1972, pp. 
62-63. 

Office Design, July 1972, pp. 
R18-R25. 

Store Front Real Estate, by 
Leonard Goldberg, February 1975, 
pp. 62-63. 





REAL ESTATE OFFICES: 
EQUIPMENT 


Beating the High Cost of 
Printing, by Ford S. Lanoble, 
September 1972, pp. 61-63. 
Computers: Which Is Best for 
You?, by Robert R. Trippi, 
November/December 1975, 

pp. 42-43. 

isn’t It Time You Updated Your 
Office?, by Russell Bates, 
September 1972, pp. 58-60. 
Today’s Equipment— | 
Tomorrow’s Efficiency, by Robert 
L. Hess, May/June 1975, pp. 64- 
67. 


REAL ESTATE OFFICES: 
EXPANSION 








Is the Insurance Business for 
You?, by Lowell |. Stahl, April 
1974, pp. 20-23. 

Should a One-Man Office 
Manage Property?, by Robert |. 
McKee, July 1970, pp. 40-44. 
Starting an Office Leasing 
Department, by Howard C. 
Bissell, September 1975, pp. 44- 
47. 

Transition From a Residential to 
a Commercial-investment 
Office, by John H. Keepper and 
Karl F. Nagel, April 1970, pp. 
30-32. 

What About International? (a 
series of articles), July 1974, pp. 
36-55. 





REAL ESTATE OFFICES: 
FLOOR DUTY 





Change the System, by Geo. P. 
Shafran, January 1970, pp. 14-15. 
Making the Most of Floor Time, 
by David Neish, March 1975, pp. 
38-39. 











1970 to 1975 Index 





REAL ESTATE OFFICES: 
FORMS OF ORGANIZATION 





Are You Heading for 
Obsolescence?, by Boris W. 
Becker, January 1972, pp. 4-9. 
Combining Residential and 
Commercial, by Roy S. Rohter, 
September 1972, pp. 56-57. 

A Different Kind of Real Estate 
Office, by Gerald D. Smedberg, 
July 1972, pp. 52-55. 

is Franchising for You?, by Peter 
Mliynaryk, July 1975, pp. 16-19. 
Growing Small for Bigger 
Profits, by Robert A. Doyle, 
October 1974, pp. 49-51. 

The One-Person Office: All 
Alone, by David Neish, August 
1975, pp. 28-31. 

The One-Person Office: In a 
Group, by Melvin Johnson, August 
1975, pp. 32-34. 

Piece of the Action, by Robert A. 
Doyle, March 1972, pp. 34-36. 
Pros and Cons of a Public 
Offering, by Joe E. Russo, July 
1971, pp. 35-41. 

Should You Incorporate?, by 
John Foster Lesch, September 
1973, pp. 40-45. 

Transition From a Residential to 
a Commercial-Investment 
Office, by John H. Keepper and 
Karl F. Nagel, April 1970, pp. 
30-32. 





REAL ESTATE OFFICES: 
MANAGEMENT 





Advantages of a Small Office, by 
John Carrott, January 1970, pp. 
59-60. . 

Communication Within the 
Organization, by George L. 
Striebing, April 1970, pp. 35-37. 
Critical Path Analysis: A Way 

to Apply What You’ve Learned, 
by R. Paul Brisco, September 
1975, pp. 17-19. 

Esprit de Corps Starts With 

You, April 1975, pp. 52-55. 

The Fragile Image, by John H. 
Towner, October 1974, pp. 22-25. 
How Not to Run an Office, by 
Barry J. Deutsch, May/June 1973, 


pp. 26-27. 





How to Cut Costs, September 
1975, pp. 52-53. 

Living With a Consent Decree, 
by Donald E. Grempler, January 
1975, pp. 12-17. 

Management on Purpose, by 
Albert J. Mayer Ill, July 1970, op. 
76-79. 

Operating the International 
Company, by F. W. Bauers, July 
1974, pp. 46-47. 

A Period of Adjustment, by Al 
LaPeter, January 1975, pp. 42-44. 
Small Office, Small Town, by 

S. M. Simmonds, April 1970, pp. 
33-34. 

Using Forms to Make 
Management Easy, by Mary Ann 
Sutton, March 1975, pp. 40-43. 
What Is Leadership? (a series of 
articles), October 1970, pp. 61-70. 
Why a Medium-Size Office 
Should Belong to a Multi-List 
Service, by Henry A. Leist, 
January 1970, pp. 72-73. 





REAL ESTATE OFFICES: 
MERGERS 





The Amalgamation: Good for 
Whom?, by Lee Knirko, November 
1972, pp. 4-8. 

The Birth and Death of a Merger, 
May/June 1973, pp. 33-35. 

The Business Marriage, by H. R. 
Murray, Jr., October 1973, pp. 4-9. 
Marriage: Real Estate Style (a 
series of articles), November/ 
December 1974, pp. 4-15. 





REAL ESTATE OFFICES: 
NEWSLETTERS 





The Company Newsletter— 
Should You or Shouldn’t You? 
(a series of articles), September 
1974, pp. 57-74. 





REAL ESTATE OFFICES: 
OPENING 





Open for Business, by Monte 
Lord, October 1974, pp. 46-48. 

A Period of Adjustment, by Al 
LaPeter, January 1975, pp. 42-44. 
So You’re on Your Own, by Vin 
Doyle, August 1973, pp. 39-41. 
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REAL ESTATE OFFICES: 
PERSONNEL 





The Real Estate Secretary— 
Who and What Is She?, August 
1973, pp. 4-13. 

What’s Up Front Counts!, by 


Jean Walter, April 1971, pp. 80-81. 





REHABILITATION 





New Uses for Old Properties (a 
series of articles), September 
1972, pp. C1-C32. 

Profits in Rehabilitation, by 
Kenneth D. Rosen, January 1970, 
pp. 40-42. 

Redesigning Central City 
Factories, by Joseph A. 
Aramada, September 1973, pp. 
16-19. 

Restoration of Historic 
Properties, by Charles O. and 
Kathryn Scheer, July 1974, pp. 
56-59. 

Same Place, New Face (a series 
of articles), May/June 1975, pp. 
23-41. 





RESIDENTIAL SUBDIVISIONS 





Divide and Multiply, by C. H. 
Touchberry, October 1971, pp. 
20-28. 

Subdivision Management for 
the REALTOR®, by Edwin L. 
Krause, October 1970, pp. 57-60. 





RESORT PROPERTY 





Financing Second Home Sites, 
by Clyde W. Richey and David F. 
Rush, March 1973, pp. 14-18. 
The Impact of a Second Home 
Subdivision, by Clyde W. Richey, 
September 1973, pp. 24-28. 

A Pian for Recreational 
Subdivision of Farm and Forest 
Land, by Wallace Walker, 
September 1973, pp. 50-51. 
Remote Area Development, by 
Jack Modesett, Jr., January 1972, 
pp. 56-59. 

Resort Marketing: The 
Forgotten Art?, by William C. 
Weaver, March 1975, pp. 30-31. 
Year-Round Fun, by Marcel! Rene 
Poyant, July 1971, pp. 60-61. 








REALTORS® NATIONAL 
MARKETING INSTITUTE 





Inside NIREB’s Committees, 
November/December 1973, pp. 
16-19. 

it All Started in ’23, November/ 
December 1973, pp. 4-15. 
Memoirs of a Reformed Upstart, 
by Joseph P. Klock, November/ 
December 1973, pp. 20-21. 





SALE BY OWNER 





For-Sale-By-Owner How To’s, 

by Howard Lubow and Cliff 
Channell, January 1974, pp. 54-55. 
How to Convert the “For Sale by 
Owner,” April 1973, pp. 4-16. 
Selling Yourself to For-Sale-by 
Owners, by Robert H. Bossen, 
October 1973, pp. 20-23. 





SALES CONTESTS 





Games Real Estate People 
Play, by Joe F. Hanauer, July 
1974, pp. 4-7. 

Sales Contests That Get 
Results, by Marion Blackwell, 
Jr., January 1970, pp. 24-26. 





SALES MANAGERS 





A Period of Adjustment, by Al 
LaPeter, January 1975, pp. 42-44. 
Selecting the Sales Manager: 
How to Pick a Winner (a series of 
articles), May/June 1974, pp. 
17-40. 

Should a Sales Manager Sell? 
No!, by Phyllis Hillebrand, May 
1972, p. 35. 

Should a Sales Manager Sell? 
Yes!, by Roy Stegall, May 1972, 
pp. 34-37. 

Training the Manager—in 
Advance! (a series of articles), 
October 1975, pp. 28-33. 

Will the Real Sales Manager 
Please Stand Up, January 1974, 
pp. 34-39. 
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SALES MANAGEMENT 





Adding the Personal Touch to 
Management, by Marian Pozdol, 
April 1974, pp. 26-30. 

Are Salesmen’s and 
Management’s Goals on 
Target?, by Bud Melcher, July 
1972, pp. 16-21. 

Because They Care, by Harold L. 
Klarreich, March 1974, pp. 31-32. 
How to Detect Selling Sore 
Spots, by H. Harland Crowell, Jr., 
January 1975, pp. 32-35. 

How to Manage Successful 
Salesmen, by Herbert M. 
Greenberg and Ronald L. Bern, 
January 1973, pp. 48-51. 

How to Survive a Tough Market, 
January 1975, pp. 4-9. 

| Love ABC Realty. .., by Wayne 
R. Weld, March 1974, pp. 28-30. 
it’s Time We Talked About It, by 
Wallace Walker, March 1973, pp. 
20-22. 

Let’s Change ‘he Job, Not the 
Man, by Lyle Yorks, January 
1974, pp. 22-25. 

Management for the 70’s, by 
John M. Grogan, October 1971, 
pp. 10-13. 

Management’s Misconceptions 
and Myths, by Herbert M. 
Greenberg, Novernber/December 
1973, pp. 64-67. 

Managing Superstars—A Win- 
Win Proposition, July 1975, pp. 
9-14. 

Methods That Motivate, by 
Richard J. Long and P. Michael 
Maher, April 1974, pp. 40-41. 
Three Strikes and You're Out!, 
by Bernard J. MacElhenny, Jr., 
October 1974, pp. 36-37. 

What Is Leadership? (a series of 
articles), October 1970, pp. 61-70. 
What Makes Salesmen Run?, by 
Morrie Kraus, October 1970, pp. 
71-73. 





SALES MEETINGS 


Can This Sales Meeting Be 
Saved?, July 1973, pp. 20-25. 
Put a Little Pizazz Into Your 
Sales Meetings! 52 Sales 
Meetings for the Coming Year, 
November/December 1974, pp. 
26-31. 








A Step Beyond the Sales 
Meeting, by Richard M. Caruso, 
March 1974, pp. 46-50. 


SALESMANSHIP 





Achieving Good Attorney- 
Salesman Relations, by Harry A. 
Blair, January 1970, pp. 54-55. 
Are You a Victim of Your 
Moods?, by Roger Perry, 

March 1972, pp. 10-12. 

The Art of Negotiating, by Lydia 
Franz, April 1970, pp. 7-19. 
Break Out of That Slump!, by 
Robert T. Reedy, January 1974, 
pp. 30-32. 

Creative Communication, by 
Talova Jones, January 1972, pp. 
24-29. 

Cybernetics as a Selling Tool, by 
Thom Norman, August 1973, pp. 
26-27. 

Does Your Sales Talk Sound 
Tinny?, by Don W. Heiple, August 
1974, pp. 32-35. 

Effective Telephone Techniques 
(a series of articles), 

October 1975, pp. 11-24. 

Goal Setting: The Attainable 
Dream, by Charles M. Smith, 
March 1974, pp. 34-36. 

How to Be a Self-Starter, Apri| 
1975, pp. 40-43. 

How to Survive a Tough Market, 
January 1975, pp. 4-9. 

The New Psychology of Selling 
(a series of articles), August 
1975, pp. 9-24. 

Open Sesame to Success (a 
series of articles), January 1971, 
pp. 59-65. 

Opportunity to Fail, by Arthur L. 
Mortell, July 1972, pp. 28-29. 

An Organization System That 
Works!, by Edward J. Sowards, 
April 1971, pp. 72-74. 

Past Techniques for Future 
Sales, November /December 
1973, pp. 68-73. 

Profiles in Success, July 1975, 
pp. 4-8. 

Put Yourself in the Client’s 
Shoes, by Bud Andrus, April 
1971, pp. 6-8. 

Questions to Close By, by Tom 
Hopkins, November/December 
1975, pp. 16-20. 
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The Room for Self-improvement 
is the Largest Room in the 
World, by Larry D. Frazier, July 
1971, pp. 6-9. 

Salesmanship Is Planning, by 
Allison H. Dean, January 1970, pp. 
33-38. 

Selling by Trust, by Lyle Yorks, 
July 1974, pp. 22-25. 

Solving the Most Common 
Problems in Selling (a series of 
articles), November 1972, pp. 
R1-R24. 

Techniques for Negotiating 
Sales, by John L. Hall, April 
1971, pp. 76-79. 

What’s in a Word?, by Al Tomsik, 
July 1973, pp. 30-31. 

Wonderful World of Complaints, 
by Florence Willess, April 1971, 
pp. 63-66. 

Your Clients—Love ’Em or Lose 
’Em, by Beth Gallagher, April 
1971, pp. 47-49. 





SALESPEOPLE: 
COMPENSATION 


Alternatives to the Commission 
(a series of articles), September 
1973, pp. C1-C24. 
Compensation of Salespeople, 
by Whitney E. Kerr, April 1974, 
pp. 43-45. 

A Different Kind of Real Estate 
Office, by Gerald D. Smedberg, 
July 1972, pp. 52-55. 

Fees Instead of Commissions, by 
Harold Trimble, Jr., March 1974, 
pp. 38-44. 

Growing Small for Bigger 
Profits, by Robert A. Doyle, 
October 1974, pp. 49-51. 

How to Invest Without Money, 
by David D. Roberts, April 1974, 
pp. 42-47. 

investing for Yourself, by Jerome 
S. Metzger, October 1975, pp. 4-7. 
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You Mean “Pay Him a Salary’’?, 
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Interviewing, by Delbert D. 
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Guide to Recruiting Associates, 
by Larry D. Frazier, March 1972, 
pp. 22-26. 
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Superman (7?), by Herbert M. and 
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pp. 4-15. 
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David Mayer, July 1970, pp. 46-47. 
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25. 
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pp. 7-8. 

Three Strikes and You’re Out!, 
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by Walter R. Hall, Jr., April 1970, 
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25-34. 
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1972, pp. 4-8. 
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Tomorrow Bring?, by Roy P. 
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Franz, April 1970, pp. 7-19. 
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p.13. 
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pp. 4-14. 
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Talova Jones, January 1972, pp. 
24-29. 
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Larry James, January 1975, pp. 
46-50. 

Does Your Sales Talk Sound 
Tinny?, by Don W. Heiple, August 
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Effective Telephone Techniques 
(a series of articles), October 
1975, pp. 11-24. 
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Starrett, July 1973, pp. 34-39. 
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1971, pp. 55-58. 
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August 1975, pp. 4-17. 

How to Find Buyers and Sellers, 
by Theodore Van Soelen, Jr., 
January 1970, pp. 76-77. 
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George E. Mayer, January 1970, 
pp. 78-81. 
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Increased Sales Through Key 
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pp. 46-48. 
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Keeping in Touch: The Secret of 
a Good Referral Program, by 
Helen L. Hirt, September 1972, 
pp. 38-41. 

Listing and Selling Pre-Owned 
Homes, by Robert M. Davies, 
March 1972, pp. 17-20. 
Mail-Order Home, by Jack C. 
Meyers and Joan Smith, May/ 
June 1975, pp. 50-53. 

Money Making Qualifying 
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February 1975, pp. 42-47 
Mortgage or Rent: Which Is 
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September 1972, pp. 4-8. 

Most Unusual Residential Sale, 
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April 1970, pp. 68-70. 

Sales Tips (a series of articles), 
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pp. 18-20. 
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Hopkins, November/December 
1975, pp. 16-20. 
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Bresser, July 1975, pp. 20-21. 
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pp. 76-79. 

Techniques in Presenting the 
Offer, by Cari A. Sandstrom, July 
1970, pp. 59-64. 
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Hopkins, October 1971, pp. 16-19. 
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Take?, by S. R. Wicker, April 
1971, pp. 29-32. 
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J. Salem, March 1972, pp. 14-15. 
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by Florence Willess, April 1971, 
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pp. 9-13. 
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Know, by Henry Harrison, October 
1973, pp. 1-24. 
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pp. 4-7. 
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Land Contracts: An Aid to 
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SYNDICATES 
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Doing Something About It, by 
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pp. 56-60. 
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46-49. 

Scheduling Minute by Minute, by 
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Think of the Time You'll Save, 
March 1972, pp. 42-47. 

Time: Making the Most of It, by 
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1975, pp. 40-43. 

Time Management: The 
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Sanders, October 1975, pp. 25-27. 
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Doing Something About It, by 
Philip R. Elmes, March 1974, pp. 
24-27. 

A Dream, Vision—and Reality, 
by Elmer Young, Jr., July 1971, pp. 
48-53. 

industrial Development 
Opportunities in the Inner City, 
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pp. 38-43. 
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September 1973, pp. 16-19. 


ZONING 


An Alternative to Zoning, 
January 1972, pp. 34-37. 
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Meeting, by Robert A. Maniscaico, 
July 1975, pp. 30-33. 

Land Investment Enters an Era 
of Regulation, by Robert H. 
Whitney, October 1974, pp. 26-27. 
Land Use: The Taking Issue, by 
David L. Callies, November/ 
December 1974, pp. 18-24. 

The Quiet Revolution: A New 
Concept in Land Use Control, by 
David L. Callies, October 1973, 
pp. 24-28. 
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Zoning, by Stephen Sussna, 
October 1974, pp. 38-41. 
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Robert C. Lesser, May/June 1973, 
pp. 22-25. 

The Zoning Revolution, by 
Norman Hyman, November/ 
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Zoning: The Next 50 Years, by 
Norman Hyman, November/ 
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